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First quarter: 1 January – 31 March 2019 
• Revenues totalled EUR 9.0 million (7.1), a 26% increase. 
• Gaming revenues increased 36% to EUR 8.3 million (6.1). 
• Revenues from regulated markets were 95%. 
• Total active customers were 35,219 (34,838), an increase of 1%. 
• Deposits totalled EUR 26.5 million (16.3), a 63% increase. 
• Media revenues were EUR 0.45 million (0.71), a decrease of 36%. 
• Number of NDC’s in Media totalled 2,633 (1,067), an increase of 147%. 
• Solutions revenues decreased 14% to EUR 0.29 million (0.34). 
• EBITDA was EUR 2.79 million (2.15), EBITDA margin was 31.0% (30.1%). 
• EPS growth of 41% to 0.037 EUR per share (0.026). 

Events during the period 
• Naming rights deal concluded with the mens top tier football league in Latvia 
• Launched BestCasino and BestBet as affiliate sites 
• Highest jackpot win ever in Latvia on Optibet 

Events after the period 
• Launched of Poker in Latvia 
• Launched exclusive Greentube content in Lithuania 
• The Annual report for 2018 was published on Enlabs website 
• Enlabs has sent out notice of Annual General Meeting on May 23rd 2019 
• Announcement on revoking the UK license
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“Our best quarter yet” is how I aim to open my CEO Comment 
from now on. And I am glad our Q1 results allow me to do so 
now. Our gaming vertical has delivered especially strongly with 
all KPI’s hitting all-time highs for the period. This is not due to 
any single event or successful major campaign, but rather, 
comes from hard work by a large talented team which has 
improved the customer experience. A testament to this is the 
fact that our gaming revenues are up 36% but our actives are up 
1%. This means we have a better and more tailored experience 
for our customers. 

We can partly attribute this success in gaming to greater 
utilisation of inherent synergies, but mainly this involves 
continually tweaking our marketing and products. For the 
quarter we managed to improve our customer experience in 
many ways as we continue to move to a much more data-driven 
marketing approach where we’ve made significant “under the 
hood” improvements. Such as launching new KYC tools for fast 
registrations and new exclusive content to name two of many 
improvements. A major milestone was launching poker together 
with GG Network in Latvia, our largest market. These are bread 
and butter improvements that support organic growth in 
existing markets.  

And the second quarter is off to a good start. Looking ahead, 
the next quarter will be a challenge with natural seasonal 
effects, and no strong summer event to end with. But 
challenges are there to overcome and I’m very positive to our 
future growth journey. I’m often asked by both analysts and 
shareholders, “What are the key growth drivers for 2019?”. In 
broad strokes, I can summarize it like this: 

We will continue our growth journey in Lithuania by taking 
market share from our competitors, where next up we plan to 
launch our new sportsbook. With that we will have our new 
platform including the sportsbook live in Lithuania. For 
comparison, our Lithuanian launch has reached KPIs that took 
us over 3 years to achieve in Estonia. March has been a 
breakthrough month in Lithuania, boding really well for the 
future. The setup in Lithuania will then be rolled out for all our 
brands, and next up is optibet.com. This will let us address both 
existing and new markets under our Maltese license. We also 
aim to launch a second supporting brand in the Baltic’s this 
year. We are aggressively sticking to our vision of becoming 
number one in the Baltics, and beyond. 

Looking past our gaming vertical, I will discuss Media. It’s easy 
to look at the figures reported here and think Media is not doing 
well. I am actually very pleased with the results I see. We 
decided to invest heavily in future growth during Q1, simply 
because we saw significant potential and had the investment 
capacity. This was needed to accelerate growth. As a group we 
still maintained a very healthy margin, though we sacrificed 
profit in Media during the quarter, bringing a bottom-line 
difference of about EUR 300 thousand compared to the 
previous quarter. From January to March I can see significant 
momentum and progress in every underlying KPI – showing 
month-over-month improvement over the period. This shows 
solid momentum going into the Q2. Looking at NDC for Q1 
compared to Q4 2018, we see a strong positive trend, although 
from low numbers. BestCasino was launched in the period as 
well, and early results are also very promising. BestCasino is 
now available in 7 languages, with more to come. I personally 
have very high hopes for BestCasino as an affiliate product, and 
I believe it can be a genuine game changer.  
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Our Solutions vertical holds great potential for when we come 
to the stage we feel ready to fully commercialise the platform 
as a competitive B2B platform. We are currently piloting this 
with a partner in Gambia, as previously communicated. Another 
part of Enlabs which is not often talked about is our Score24 
service, which is reported under Solutions instead of Media as 
of Q1. 

Score24 is the market leading Scandinavian sports results 
services in our field. It provides the sports betting industry with 
results and fixtures to enable quick and reliable pay-outs. It also 
supplies live scores and statistics to Internet, media and 
telecom companies. Our current customer base consists of 
large companies and newly established companies in the 
betting and media sectors. Today our customers and partners 
number close to 50. Our service currently has clients operating 
in South America, Asia, Africa and Europe. Most of these are 
naturally based in Europe and primarily in Nordic countries like 
Sweden and Finland. 

I also want to take the opportunity to address the news that we 
are revoking our license in the UK. This is a decision entirely in 
line with our clear strategy and market focus. The fact that we 
were fined for shortcomings in the operations from 2017 is 
regrettable, but also an additional proof of the importance of 
clear focus areas. As of March 2018, all revenues under the 
license ceased, so our withdrawal will not have any effect on 
our business or income. This only gives us less costs and 
increased focus on our core markets. 

In Q1 2019, we also fully rolled out our new company profile and 
significantly improved our external communication efforts. I 
have said it before, but changing a company and its culture is 
more than just changing our name and logotype. It is also about 
changing the hearts and minds of employees, and we now have 
the tools in place to successfully continue building the Enlabs 
success story.  

Summing up the quarter, we have kept our forward momentum 
from a strong year-end in 2018 even though the first quarter has 
fewer days and historically less activity. With many ’under the 
hood’ improvements, we have laid a solid foundation to 
accelerate growth throughout 2019. Believe me, we are only just 
getting started. So, let’s play! 

Riga, May 2019 

Robert Andersson 
CEO and Group President at Enlabs

PAGE 
�5

ENLABS 
INTERIM REPORT 
JANUARY – MARCH 2019



Key figures in brief
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THE GROUP – TOTAL 2019 Q1 2018 Q4 2018 Q3 2018 Q2 2018 Q1
Total revenue (KEUR) 9,001 8,922 7,591 6,967 7,132
Revenue growth over previous quarter (%) 1 18 9 -2 -7
Revenue growth over previous year (%) 26 16 17 42 62
Organic growth over previous quarter (%) 1 18 9 -2 -7
Organic growth over previous year (%) 26 16 17 42 62
Cost of services sold (% of revenue) 17 17 17 17 18
Marketing expenses (% of revenue) 16 15 14 14 13
Staff costs (% of revenue) 17 15 16 22 19
Other expenses (% of revenue) 9 11 12 12 11
EBITDA (KEUR) 2,791 2,876 2,443 1,803 2,145
EBITDA margin (%) 31 32 32 26 30
Adjusted EBITDA (KEUR) 2,791 2,876 2,443 2,019 2,465
Adjusted EBITDA margin (%) 31 32 32 29 34
Earnings per share (EUR) 0.037 0.039 0.029 0.019 0.026
Earnings per share growth over previous quarter (%) -7 34 56 -27 -21
Earnings per share growth over previous year (%) 41 20 78 106 275
Cash flow and financial position
Investment in non-current assets (KEUR) 713 647 1,123 686 564
Operating cash flow (KEUR) 2,596 3,158 2,243 1,211 1,559
Free cash flow per share (EUR) 0.019 0.042 0.018 0.008 0.007
Equity ratio (%) 82.2 83.4 81.5 82.1 82.5
Return on equity (%) 7.4 8.6 6.9 4.7 6.3
Equity per share (EUR) 0.52 0.48 0.44 0.41 0.39
Employees
Total full-time employees at period-end 202 191 183 186 189
Total number of consultants at period-end 33 31 27 25 25

GAMING 2019 Q1 2018 Q4 2018 Q3 2018 Q2 2018 Q1
Revenue (KEUR) 8,263 8,037 6,587 5,981 6,091
Growth over previous quarter (%) 3 22 10 -2 -6
Growth over previous year (%) 36 24 27 32 50
EBITDA (KEUR) 2,732 2,536 1,936 1,232 1,579
EBITDA margin (%) 33 32 29 21 26
Adjusted EBITDA (KEUR) 2,732 2,536 1,936 1,448 1899
Adjusted EBITDA margin (%) 33 32 29 24 31
Mobile revenue (%) 56 54 54 50 48
Sustainable revenue (%) 95 92 94 89 88
Total active customers 35,219 37,087 35,621 34,345 34,838
Active customers, growth per quarter (%) -5 4 4 -1 11
Active customers, growth per year (%) 1 18 27 10 24
Deposits (KEUR) 26,536 23,841 20,828 17,663 16,290
Deposits, growth per quarter (%) 11 14 18 8 -3
Deposits, growth per year (%) 63 43 51 34 38
Gaming margin (%) 4.6 4.9 4.6 4.8 4.7

MEDIA 2019 Q1 2018 Q4 2018 Q3 2018 Q2 2018 Q1
Revenue (KEUR) 450 591 685 659 706
Revenue growth over previous quarter (%) -24 -14 4 -7 -22
Revenue growth over previous year (%) -36 -35 -36 n/a n/a
EBITDA (KEUR) -77 244 370 435 430
EBITDA margin (%) -17 41 54 66 61
New Depositing Customers 2,633 1,510 1,424 886 1,067
NDC, growth per quarter (%) 74 6 61 -17 16
NDC, growth per year (%) 147 64 15 n/a n/a

SOLUTIONS 2019 Q1 2018 Q4 2018 Q3 2018 Q2 2018 Q1
Revenue (KEUR) 288 293 319 327 335
Revenue growth over previous quarter (%) -2 -8 -2 -2 6
Revenue growth over previous year (%) -14 -8 14 13 18
EBITDA (KEUR) 136 97 136 136 136
EBITDA margin (%) 47 33 43 42 40
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THIS IS ENLABS 
Enlabs stands for Entertainment Laboratories. We are a company who create entertainment through innovation in 
three business areas. Gaming, Media, and Solutions. We are more than 200 people who work from our offices in 
Tallinn, Riga, Vilnius, Malta, Marbella, and Stockholm. The company holds national licenses in seven countries. We 
are a responsible and leading business in our sector, on all the markets where we are active. 

Enlabs shares are listed on the NASDAQ/OMX First North exchange in Stockholm. The company has approximately 5,000 
shareholders. Certified Adviser is Redeye. certifiedadviser@redeye.se / +46 (0)8 121 576 90.
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Enlabs Media conducts 
performance-based marketing, 

so called affiliation. Enlabs 
Media has presence over large 

parts of the world but with 
focus on Europe. 

Enlabs Gaming operates online 
games under a number of 

different brands in regulated, or 
soon to be regulated, markets. 

Enlabs Gaming offers 
entertainment through 

products consisting of Casino, 
Live Casino, Betting, Poker and 

Bingo.

Enlabs Solutions conducts 
operations towards other 

companies (B2B). Services 
include delivering sports 

results and technical solutions 
in the online gaming industry. 

ENLABS 
INTERIM REPORT 
JANUARY – MARCH 2019



PAGE 
�8

NUMBER ONE IN THE BALTICS 

Enlabs - The Baltics and Beyond
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The Baltics are the primary market and focus of the group. “The 
Baltics and beyond”, as Enlabs likes to say. Enlabs has built 
strong brand awareness and customer trust in the region with 
the flagship brand Optibet.  

Having obtained the first online gaming license in Latvia back in 
2008, Optibet subsequently remains the largest brand on the 
market with more than 50% of the licensed online market share. 
The country’s top football and ice hockey leagues carry the 
name of Optibet.  

Enlabs entered the Estonian market in 2014 and is currently in a 
growth phase with a well-established brand and the largest 
casino offering. Market share for Optibet is estimated at 20%, 
solidly in the second overall market position.    

Since the launch of online operations in Lithuania in Q4 2018, 
Enlabs has finalized consolidation of all three countries in the 
region. There are 6 licensed competitors in the online space 
with strong focus on betting in Lithuania. For Optibet, this 
means a clear market opportunity to capitalize on the 
understanding in casino and build its market share using a 
strategically differentiated brand positioning. 

Considering all three Baltic countries together, Enlabs Group 
holds approximately 25% share of total Baltic's licensed online 
gaming market. This gives a leading position in the region 
together with power and ambition to grow bigger.  

The Optibet brand can be viewed as a ‘department store’ 
operator with a wide representation in products, verticals, and 
vertical specific content. Aiming to offer the full product 

portfolio in all three Baltic countries in the near future, Optibet 
can appeal to a broad audience and continue to grow the 
business in a fun and fair way. The strong geographical position 
also means that Enlabs is a preferred partner for many 
suppliers, which is demonstrated through commercial terms 
such as exclusive releases, game releases, and other strategic 
partnerships. Optibet is often the vehicle through which game 
suppliers enter the Baltic region and this first-to-market benefit 
has proven to be a strong growth driver. 

All three Baltic states have online gaming licensing regimes in 
place. The Latvian gambling act was introduced in 2006, 
followed by Estonia in 2009 and Lithuania introducing the online 
regulation in 2016. Regulation includes a set of requirements to 
obtain the license, restrictions in advertising, rules for customer 
protection and revenue taxation among other things. With 
regulation in place, these jurisdictions present a predictable and 
sustainable operational environment.  

The online gaming market has seen rapid growth in the last 3 
years. Based on H2 Gambling Capital, the region’s licensed 
online revenues have grown at a compound annual growth rate 
of 35% for the period 2015-2018. This has several causes. 
Customers are switching from offline to online as the offline 
gaming market had grown only 6% annually during the same 
period. The Baltics have one of the fastest internet connections 
in the world and one of the largest mobile data usage rates per 
capita. Gaming on mobile devices provides superior experience 
and the mobile gaming share continues to grow. Local 
regulators are active in combating unlicensed operators and are 
generally succeeding in reducing the volume of illegal activity in 
the region, contributing to growth in the licensed online market.    
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Q1 was a busy three months and my first full quarter in charge 
of our Gaming operations. We did a lot of work ‘under the hood’ 
and pretty much completely rewired our customer 
communications. As a Finn, I hope you will understand my need 
to use a Formula One analogy to explain further.  

Like an F1 team, most of the work is done outside the racing 
circuit by a large number of extremely talented individuals 
working on tasks requiring very specific knowledge and coming 
together in complex projects. Margins are often slim, but the 
rewards are great. The product is often very similar to the 
competitors', yet somehow some teams manage to squeeze 
out much faster lap times and win races.  

During the quarter, our focus was on two key targets – 
marketing efficiency and relevance. By optimising our 
conversion funnels, on-boarding flows, and CRM strategy, we 
managed to greatly improve our marketing efficiency, while still 
positively impacting retention and reducing customer churn. We 
combed through all our customer communications to ensure 
that what goes out is as relevant as possible to the recipient. 
Talking about the right thing at the right time to the right person. 
It sounds simple enough, but so does driving a car around a 
track.  

We also increased customer support opening hours and 
introduced tools to get qualitative feedback from our 
customers. In coming months, we will continue to roll out more 
tools to further assist our customers – as they are ultimately 
who we are all here for. Our aim is to continue offering the best 
customer experience in the Baltic online gaming industry. 

It was not all work under the hood however, as we launched a 
broad range of new casino content in the form of game 
providers and functionality, including Novomatic in Lithuania 
and Poker as a gaming vertical in Latvia. In Latvia we also had 
the biggest jackpot winner of all time, and our sponsorship of 
the leading football league "Optibet Virsliga" was initiated. We 
also enhanced our LBO sportsbook frontend and introduced a 
cashout functionality for our players. On top of this, we rolled 
out two new LBO shops in Lithuania. With major releases 
planned for all markets in the near future, Optibet is very much 
on course to further strengthen its position as the online 
gaming operator in the region. I believe we have now built a 
solid foundation to continue our profitable growth in the Baltics, 
whilst simultaneously offering the best in class product and 

service to our customers. The aim for Optibet is to be the 
'department store' brand in this region, where the value 
proposition and product offering appeals to a wide 
demographic. This means we will continue to roll out new 
verticals, which support our strategic positioning. In coming 
months, we plan to launch a sportsbook in Lithuania, poker in 
Estonia, and greatly improve our live casino offering. These will 
play a key part in helping us acquire, retain and monetise an 
even broader customer demographic than previously. 

Outside the Baltics, we are continuing efforts to have our 
platform certified in Sweden and are busy planning the 
geographical expansion of the Optibet brand up and down the 
'EET' time zone.  

Miko Salo  
Chief Commercial Officer
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The Gaming business area is once again performing to 
expectations and continues to show sustainable growth. For 
this quarter, casino products are leading the way with growth of 
11% over the previous quarter. Betting had a small setback due 
to lower margins, though with increased activity – which is 
promising. The higher activity also gives an indication that our 
marketing activities related to sports, such as sponsorship of 
the Latvian football league, is being received well by the market. 

The graph above shows that deposits and active customers did 
not grow in parallel for the quarter, which Enlabs usually strives  
to follow hand-in-hand. The increase in deposits is healthy in 
correlation to revenues, which Enlabs believes is sustainable 
over time. That active customers did not increase is mainly due 
to our decision to transform BestCasino into an affiliate site. 
BestCasino had many low value players which now are in the 
process of being migrated to the group’s other brands, but 
naturally some will go elsewhere. Another factor is adjustments 
in the customer acquisition and retention process. As 
mentioned earlier here, we did a lot of work ’under the hood,’ 
where a main change was the customer acquisition and 
retention method. Focus was shifted towards promoting quality 
products within the group instead of bonuses. This has led to a 
more loyal customer base and less players who are only 
interested in the bonus offering. Hence, our ARPU increased 
further, while our bonus costs decreased.  

Casino products continue their positive trend with growth in Q1. 
The first quarter is historically tough with fewer days and less 
activity after the holiday season. There are multiple reasons for 
our good performance; reworked acquisition tools as 
mentioned above, new exclusive content launches, increased 
customer support hours, and progress in Lithuania according to 
plan. The improvements will continue during the second and 
third quarters, with more content launches and creative 
campaigns in order to keep the momentum going. 

Betting experienced a small setback in revenues due to lower 
margins. The trend in activity is positive, and looking at revenue 
trends over the last quarters, shows this is heading in the right 
direction. Improvements for the customer experience with new 
functionality and design were introduced during the period. 
Looking down the road, the biggest milestone for the betting 
product will be launching in Lithuania. Enlabs’ customers can 
also look forward to new functionality and creative campaigns 
during play-off season in many sports in the spring. 

Poker and bingo had a stable quarter with both positives and 
negatives. While activity in bingo decreased, activity in poker 
increased – with a record number of active poker players. It is a 
trend that will continue with the launch of poker in Latvia on the 
group’s brand Optibet early in the second quarter. This was the 
first step in making Optibet the ’department store’ of online 
gaming. The next step for poker is a launch in Estonia. 
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After my first full quarter as the Head of Media, despite the 
expected decline in revenue, I couldn't be more satisfied with 
what the organisation achieved. We continued to improve 
internal processes and execute the growth strategy we initiated 
in Q4. Investment in our existing assets and co-operation in 
launching our flagship product, BestCasino, with Enlabs 
Gaming, built a strong base for us to move forward, and 
upwards.  

Alongside the new product launches, our existing assets 
continued to grow organically throughout Q1 so we hit all-time 
high customer acquisition numbers. We took the strategic 
decision in Q4 to make all our deals as revenue share to 
strengthen passive income over time. However, this affected 
our short-term revenues for the period. Going forward we will 
design our deal structure to match our 2020 targets by 
increasing the number of hybrid deals, where we earn both 
short- and long-term revenues on new customers. 

For the period we implemented changes to comply with 
Swedish regulatory requirements, which had a negative impact 
on most of our affiliates with strong presence on this market 
due to lower player lifetime value and changed taxation. Even 
though Sweden is one of our core markets, we can see our 
growth coming also from the rest of Scandinavia and the 
Baltics. 

As we have regrouped, now marketing ourselves together as 
Enlabs, we’ve been actively building relationships with our 
partners. An indication of our success comes from our being 
able to sign partnership agreements with key operators – which 
will further improve our future revenues.  

The first quarter of 2019 saw us launch our first casino flagship 
product, BestCasino, in seven languages, and we could see 
immediate results in these markets. This provided solid proof-
of-concept for our strategy to use our flagship brands as easy 
entry to new markets.  

Still, while all underlying KPIs are pointing in the right direction, 
we have plenty of hard work ahead of us to turn revenues 
around. My team and I are determined to build Enlabs Media 
into something great! 

Sami Koponen 
Head of Media 

PAGE 
�12

TRENDS IN MEDIA 

Operational improvements 

ENLABS 
INTERIM REPORT 
JANUARY – MARCH 2019

Media revenue (MEUR)

Re
ve

nu
e,

 M
EU

R

0

0.3

0.6

0.9

1.2

1.5

N
DC

0

750

1500

2250

3000

Q1 
2017

Q2 
2017

Q3 
2017

Q4 
2017

Q1 
2018

Q2 
2018

Q3 
2018

Q4 
2018

Q1 
2019

NDC Revenue, MEUR



Media was not able to turn around revenues in Q1 2019, 
showing a 24% decline from the previous quarter. The primary 
cause is churn in acquired databases, which have historically 
had little investment in new customer acquisition. To reverse 
the trend, Enlabs has significantly increased investment in 
Media which also shows in profitability. Margins are 
compromised where EBITDA for the quarter was negative, at - 
EUR 77 thousand. These investments are necessary to bring the 
Media business area back to growth. A first sign that this 
investment is having an impact can be seen in the all-time high 
NDC count at the period-end. As Head of Media Sami Koponen 
stated, these deals were revenue-share based only, so revenues 
from these customers will be seen in Q2 and going forward.  

Activity in Media is bustling – with new products, and 
improvements to existing assets. Our primary focus is on 
flagship brands – BestCasino and BestBet – where Enlabs sees 
significant potential and expects substantial revenues during 
H2 2019. Investment will continue in order to reach 
communicated financial targets for 2020, though high margins 
are not expected for 2019. 

Score24 operations were excluded from the media business 
area in this quarterly report, and instead included in reporting 
for the Solutions business area. All historical numbers have 
been restated and are therefore comparable. 

Solutions is a business area with little downside and significant 
upside. Trends are more or less stable with revenues at around 
EUR 300 thousand each quarter and includes sports results 
service, technical platform services and rental income. All the 
products require little maintenance, which shows in the high 
EBITDA-margin of 47%. 


Score24, which delivers sports results was included under 
Solutions rather than in Media for this report, as stated above. 
All historical data has been restated and are therefore 
comparable. Since Score24 delivers sports results to other 
companies, reporting for this business in Solutions provides 
better understanding as this shows all of Enlabs’ B2B business 
together. As CEO Robert Andersson mentioned, Score24 has 
significant potential since the product is ready for delivering to 
even more customers without requiring substantial extra effort 
or cost.


Similar to Score24, our technical platform services have very 
low cost and stand ready for delivery to any customer 
interested in a white label solution.
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Markets 
           - Core markets 

           - Markets of interest
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ESTONIA

LATVIA

LITHUANIA

MALTA

• Total gaming market approx. 170 MEUR 

• Growth total market 5%* 

• Growth licensed online markets 14%* 

• Fifteen (15) online licenses 

• Gaming tax 5%

• Total gaming market approx. 500 MEUR 

• Growth total market 8%* 

• Growth licensed online markets 47%* 

• Six (6) online licenses 

• Gaming tax 10%

•    Total gaming market approx. 350 MEUR 

•    Growth total market 11%* 

•    Growth licensed online markets 53%* 

•    Nine (9) online licenses 

•    Gaming tax 10%

•    558 online licenses 

•    Gaming tax 1.25 - 4% depending on product 

SWEDEN
• Total gaming market approx. 2,272 MEUR

• Growth total market 6%*
• Regulated market from 1 January 2019

• 64 online licenses
• Gaming tax 18%

MEDIA 
We operate in Scandinavia, UK, Baltics, Latin America and Asia. For 
going forward we see Asia, Latin America and also widen our 
presens in CIS countries aligning growth with our casino brands.

The data above is based on figures from H2 
Gambling Capital, national gaming boards, and 

Enlabs assessments. 

*Average annual growth based on the period 2015 
to 2018.
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REVENUES, DEPOSITS, AND CUSTOMERS 
 
Gaming revenues increased 36% to EUR 8.3 million (6.1). 95% of 
total revenues were from regulated markets. 

Business area Media revenues were EUR 0.5 million (0.7). 

Revenue from Solutions were EUR 0.3 million (0.3). 

Total revenues for the quarter were EUR 9.0 million (7.1), 
amounting to 26% organic growth. 

22% of betting revenues relate to revenues from the group’s 
betting shops in Latvia and Lithuania. 

Geographic distribution of gaming revenues are 95% from the 
Baltic markets and 5% from the rest of the world. The Baltic 
markets refers to the regulated gaming markets in Estonia, 
Latvia, and Lithuania.
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Online gaming Media Solutions

DISTRIBUTION OF TOTAL 
REVENUE

REVENUE PER BUSINESS AREA

GAMING 8.2 MEUR (6.1)

  Casino 5.0 MEUR (3.3)

  Betting 2.9 MEUR (2.4)

  Poker 0.3 MEUR (0.4)

  Bingo 0.0 MEUR (0.1)

MEDIA 0.5 MEUR (0.7)

SOLUTIONS 0.3 MEUR (0.3)

Group Q1 Performance
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DEPOSITS AND TOTAL CUSTOMERS IN GAMING  
Deposits totalled EUR 26.5 million (16.3) for the quarter, 
corresponding to a 63% increase over the same period the 
previous year. 

Total active customers were 35,219 (34,838), an increase of 1% 
over the corresponding period the previous year. The trend for 
deposits is clearly positive but the active customer trend has 
slowed down. This is mainly related to the decision to move 
BestCasino, which generated a lot of active customers with low 
value, into a media asset. 

GAMING MARGIN 
The combined gaming margin for Online gaming was 4.6% (4.7) 
for the period. 

NEW DEPOSITING CUSTOMERS IN MEDIA 
The total number of new depositing customers in the media 
segment were 2,633 (1,067), corresponding to a 147% increase 
over the same period the previous year. 

STATEMENT OF FINANCIAL POSITION AND FINANCING 
Group equity at the reporting period balance sheet date (31 
March 2019) was EUR 32.4 million (24.6). Part of the 
consideration for Media assets was a share-based 
compensation, which will increase the number of outstanding 
shares in the parent company by 218,698 shares. These shares 
are not registered at the Swedish Companies Registration Office 
yet. 

Cash and cash equivalents totalled EUR 13.0 million (7.7), of 
which EUR 1.0 million (1.0) were customer funds. The 
corresponding amount of EUR 1.0 million (1.0) is therefore 
customer liabilities and is recognized in Player liabilities. The 
net holdings in cash and cash equivalents for the group (own 
liquidity) therefore totalled EUR 12.0 million (6.7). 

The group has no borrowings from credit institutions and no 
interest-bearing liabilities. 

The equity ratio was 82.2%.  

Total assets as of 31 March 2019 were EUR 39.5 million (29.8). 

Following the change in IFRS 16 Lease accounting, Enlabs 
recalculated operating lease liabilities and recognized relevant 
assets under Property Plant and Equipment in the statement of 
financial position. These changes mainly relate to land-based 
betting shop rental agreements as well as office lease 
contracts. Total lease liability as at 31/03/2019 was EUR 1 595 
thousand and lease payment during the period amounted to 
EUR 103 thousand.  

CASH FLOW AND INVESTMENT 
Cash flow for ongoing operations was EUR 2.6 million (1.6) for 
the period. 

Investment in non-current assets was EUR 0.6 million (0.5), 
which is primarily attributable to capitalized development 
expenses related to the group’s gaming platforms. 

TRANSITION TO IFRS  
The Enlabs Q1 2019 financial report is the first for the company 
prepared in accordance with IFRS. The IFRS transition date was 
set at January 1, 2017. All historical reports since the transition 
date were restated from previously used K3 standards to IFRS. 
Note 3 discloses the changes and rationale. All comparable 
information contained in this report is stated in accordance with 
IFRS.
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Gross profit for the quarter was EUR 6.6 million (5.3), a 25% 
increase. Gross margin was 73% (74%). 

Marketing costs in online gaming were 16% (13) of gaming 
revenues, which can be seen as a low percentage compared to 
gaming companies operating in unregulated markets. This is 
due to the extensive legal limits to marketing imposed on 
gaming companies in the regulated Baltic markets. 

Staff costs were EUR 2.1 million (1.9), a 9% increase. Current 
assessments are that the group has no significant recruitment 
needs since the business model is scalable. However, the group 
continues to assess requirements for key personnel as 
communicated during the quarter. 

Group companies that hold national gaming licenses must 
comply with strict conditions under these. They limit 
opportunities to earn ‘paid marketing,’ and thereby restrict entry 
of new operators to each of these markets. Since Enlabs has 
long maintained a presence in the Baltic markets, this becomes 
a significant competitive advantage. 

EBITDA was EUR 2.8 million (2.1), which corresponds to an 
EBITDA margin of 31% (30%).   

Operating profit (EBIT) was EUR 2.3 million (1.6), for an EBIT 
margin of 26% (22%).  

Net profit for the period was EUR 2.3 million (1.5), representing 
a 53% increase, and net margins were 26% (21%).
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STAFF 
At the period-end, the group had 202 (189) employees from 
eleven nationalities based in offices in Tallinn, Riga, Vilnius, 
Malta, Marbella, and Stockholm. 102 of these employees 
worked within Online gaming, 90 in gaming at betting shops, 7 
worked in the Media business area, 1 worked in the Solutions 
business area, and 2 in the parent company. 

At the period-end, the group had 33 (25) consultants working in 
projects longer than 3 months. 

PARENT COMPANY 
The group parent, Enlabs AB, invests in businesses that operate 
and develop services in online gaming, and performance-based 
marketing.  

All gaming operations directed to end-consumers are run in 
subsidiaries who hold requisite licenses for the markets in 
which they operate. Net result for the parent company for the 
period was EUR -257 thousand. 

RELATED PARTY TRANSACTIONS 
No material changes occurred within the group regarding 
related party transactions from those described in the 2018 
annual report. 

OUR SHARE 
Enlabs is listed on the NASDAQ First North exchange. 
62,610,381 shares have been issued in a single series. The 
company has approximately 5,000 shareholders. 

RISKS AND UNCERTAINTIES 
The primary risk and uncertainty for the group involves political 
risk. Legislative and regulatory changes can impact the group's 
current operations, and our opportunities for expansion. 

The group operates on regulated markets, which are assessed 
to be stable with low risk for less advantageous conditions or 
prerequisites. 

A portion of group marketing is in partnership with advertising 
networks in affiliates. In any situation involving third-party 
marketing, the group’s brands may be exposed in undesired 
contexts, without the group's knowledge or ability to control. 
When such a violation does occur, group companies have, as a 
rule, contractual sanctions against their counterparty. 

The group’s licensed companies all have the practice of 
maintaining membership in industry associations, contributing 
to curb unfair marketing practices, and to generally contribute 
to both responsible gaming and responsibly operated gaming 
activities. 

LEGAL DISPUTES 
No legal actions or arbitration procedures are currently in 
progress within the group which have or may be anticipated to 
have material financial impact on any company within the 
group. 

LICENSES AND LICENSE APPLICATIONS 
The group companies hold gaming licenses in Estonia, Latvia, 
Lithuania, UK, Malta, Curaçao, and Sweden. 

The Group's subsidiary BestBet Ltd, which holds a license in the 
UK, received a remark during the quarter and a subsequent fine 
of 230 thousand pounds for breach of internal procedures 
during 2017. The company has responded to the complaint 
from the supervisory authority with great willingness to 
cooperate and transparency. After evaluating the financial value 
of a license in the UK, it has been decided to revoke the license.
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The Enlabs board of directors and senior management have adopted financial targets for 2020. Enlabs 
shall deliver EUR 20 million or more in EBITDA and annual growth in EPS shall be 40% or more through a 
combination of organic growth and acquisitions. These financial targets are not a forecast, but are an 
expression and clarification of our goals which the organisation is actively working toward. 

Value creation: Increase ESP by not less than 40% per year 
ESP (Earnings per share), calculated as net profit divided by total shares outstanding, is an immediate and 
clear measure of company performance that can be attributed to the shareholders.  

Profitability: EBITDA shall total not less than EUR 20 million by 2020 with an EBITDA margin of 20-30%. 
Enlabs considers profitability to be important even while undergoing growth and EBITDA also provides an 
indication of operational cash flows.  

Growth: Not less than 25% annual organic growth combined with well-considered acquisitions. 
The target for organic growth is calculated on revenues compared to the previous period, excluding any 
acquisitions.  

Leverage ratio: Net debt/EBITDA shall not exceed a ratio of 1.5 
Enlabs is interested in well-considered acquisitions that can create synergies within the current business 
areas Online gaming and Affiliation. The size of possible acquisitions may vary depending on the 
circumstances, but the consideration model will be structured using a combination of cash and share-based 
payments. If borrowing is necessary, the company will not exceed a leverage ratio of 1.5.

CLEAR FOCUS ON CREATING VALUE 

Financial targets for 2020
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Sigtuna 6 May 2019 

Niklas Braathen  
Chairman of the board 

Ludwig Pettersson  
Board member 

Staffan Dahl  
Board member 

Peter Åström 
Board member 

Christian Haupt 
Board member 

Robert Andersson  
CEO 

Enlabs AB (Publ) 
Stora Gatan 46, 193 30 Sigtuna 

+46 18-346090 • investor@enlabs.se • enlabs.se
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Additional information 
Robert Andersson, Chief Executive Officer  
+371 273 278 10 • robert.andersson@enlabs.se 
Reports are available on the company website.

FINANCIAL CALENDAR 
Annual General Meeting 
Interim report Jan - June 2019 
Interim report Jan - Sept 2019

23  May 2019 
7 August 2019 

5 November 2019

Enlabs has been listed on the Nasdaq First North Exchange (NLAB:SS) in Stockholm since 2006 (Ticker: NLAB) in Stockholm.  
The company’s Certified Adviser is Redeye, phone +46 (0) 88,545 01330 / Certifiedadviser@redeye.se. 

This interim report has not been audited by the company Auditors. 

The board of directors and chief executive officer hereby certify that this interim report for January - March 2019 provides a fair 
representation of operations in the group and parent company, their financial position and performance, and describes the 
material risks and uncertainties facing the parent and group companies.
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Consolidated Income Statement
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KEUR Q1 2019 Q1 2018 Q1 2017 2018 2017

REVENUE
Gaming revenue 8,263 6,091 4,071 26,696 20,263
Media revenue 450 706 - 2,641 1,833
Solutions revenue 288 335 338 1,275 1,370
Total revenue 9,001 7,132 4,409 30,612 23,466

DIRECT OPERATING COSTS
Cost of services sold (1,549) (1,250) (1,065) (5,280) (4,517)
Gaming taxes (880) (602) (400) (2,742) (2,017)
Total direct operating costs (2,429) (1,852) (1,465) (8,021) (6,534)

Gross profit 6,572 5,280 2,944 22,590 16,932

OPERATING EXPENSES
Staff costs (2,092) (1,917) (1,143) (7,838) (5,710)
Capitalized development costs 584 528 175 2,375 1,383
Marketing costs (1,449) (955) (479) (4,322) (2,689)
Other income and expenses (824) (791) (634) (3,539) (3,873)
Total operating costs (3,781) (3,135) (2,081) (13,324) (10,889)

EBITDA 2,791 2,145 863 9,266 6,043
Depreciation (474) (552) (376) (2,150) (1,568)
Operating profit (EBIT) 2,317 1,593 487 7,116 4,475
Net financial results (24) (58) (5) (134) 23
Profit/loss before tax 2,293 1,535 482 6,982 4,498
Income tax 11 (32) (88) 23 (788)
Profit/loss for the period 2,304 1,503 394 7,005 3,710

PROFIT ATTIBUTABLE TO:
Equity holders of the parent 2,304 1,503 394 7,005 3,711

Total shares at period-end 62,610,381 62,610,381 56,610,381 62,610,381 56,610,381
Average number of shares during the period 62,610,381 62,610,381 56,610,381 61,360,381 56,610,381
Earnings per share (EUR) 0.037 0.026 0.007 0.114 0.066
Earnings per share (EUR) after dilution 0.037 0.026 0.007 0.112 0.062
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Consolidated Statement of Financial Position 
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KEUR 31/03/2019 31/03/2018 31/03/2017 31/12/2018 31/12/2017 01/01/2017

ASSETS

Non-current assets
Intangible assets 20,525 18,360 4,483 20,180 17,955 4,662
Property, plant and equipment 3,663 2,113 2,361 2,040 2,178 2,463
Other non-current receivables 38 - 330 37 141 83
Total non-current assets 24,226 20,473 7,174 22,257 20,274 7,208

Current assets
Trade receivables 969 540 135 1,046 419 198
Other current receivables 1,238 1,105 1,243 883 1,364 1,365
Cash and cash equivalents 13,023 7,713 11,014 11,931 7,316 10,250
   Of which restricted funds (player funds) 966 969 933 704 768 903
Total current assets 15,230 9,358 12,392 13,860 9,099 11,813

TOTAL ASSETS 39,456 29,831 19,566 36,117 29,373 19,021

EQUITY AND LIABILITIES

Share capital 1,311 1,311 1,185 1,311 1,311 1,183
Non-restricted equity 31,117 23,309 15,180 28,813 21,808 14,554
Attributable to the owners of the parent 32,428 24,620 16,365 30,124 23,119 15,737
Minority interest - - 271 - 271 518
Total equity 32,428 24,620 16,636 30,124 23,390 16,255

Lease liability 1,176 - - - - -
Deferred tax liability 1,457 1,429 - 1,467 1,438 -
Non-current liabilities - 92 113 - 1,615 142
Total non-current liabilities 2,633 1,521 113 1,467 3,053 142

Current liabilities
Lease liability 419 - - - - -
Trade payables and other liabilities 962 679 297 824 768 369
Player liabilities 966 969 933 704 768 903
Other liabilities 2,048 2,042 1,587 2,998 1,394 1,352
Total liabilities 4,395 3,690 2,817 4,526 2,930 2,624

TOTAL EQUITY AND LIABILITIES 39,456 29,831 19,566 36,117 29,373 19,021
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Consolidated Statement of Cash Flows
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KEUR Q1 2019 Q1 2018 Q1 2017 2018 2017

OPERATING ACTIVITIES
Profit/loss after financial items 2,293 1,535 482 6,982 4,478
Tax (27) (130) (88) (670) (802)

Other items not affecting cash flows
Depreciation and impairments 474 552 376 2,150 1,589
Capital gain or loss from sale of subsidiary - - - - -
Other items not affecting cash flows 70 58 (29) 134 (23)
Cash flows from operating activities, before changes in 
working capital

2,810 2,015 741 8,596 5,242

Changes in working capital
Changes in current receivables (278) 149 (64) 304 (1,064)
Changes in current liabilities 64 (605) 193 (729) 1,362
Changes in working capital (214) (456) 129 (425) 298

Cash flow from operating activities 2,596 1,559 870 8,171 5,540

INVESTMENT ACTIVITIES
Investment in intangible assets (598) (528) (176) (2,845) (1,383)
Investment in property, plant, and equipment (115) (36) (4) (175) (158)
Sale of subsidiaries - - - - -
Acquisition of subsidiaries (685) (561) 332 (560) (10,407)
Changes to non-current receivables - - (247) 103 (58)
Cash flow from investing activities (1,398) (1,125) (95) (3,477) (12,006)

FINANCING ACTIVITIES
Proceeds from share issue/other share related securities - - - - 3,515
Lease payments (103) - - - -
Changes in debt - - - - -
Cash flow from financial activities (103) - - - 3,515

Cash flow for the period 1,095 434 775 4,694 (2,951)

Currency translation differences for cash and cash equivalents (3) (36) (11) (79) 18
Cash and cash equivalents at start of period 11,931 7,316 10,250 7,316 10,250

Cash and cash equivalents at period-end 13,023 7,714 11,014 11,931 7,317
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Statement of Changes in Equity
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KEUR Share capital Retained 
earnings Majority Minority Total

Starting balance at January 1, 2017 1,183 14,554 15,738 518 16,255
New share issue 122 3,393 3,515 - 3,515
Adjustment of starting balance for minority interests 247 247 (247) -
Translation difference 6 (97) (91) - (91)
Profit/loss for the period 3,711 3,711 - 3,711
Ending balance at December 31, 2017 1,311 21,808 23,119 271 23,390

Starting balance at January 1, 2018 1,311 21,808 23,119 271 23,390
Acquisitions of minority shareholdings (271) (271)
Profit/loss for the period 7,005 7,005 - 7,005
Ending balance at December 31, 2018 1,311 28,813 30,124 - 30,124

Starting balance at January 1, 2017 1,183 14,554 15,737 518 16,255
Adjustment of starting balance for minority interests 247 247 (247) -
Translation difference 2 (15) (13) - (13)
Profit/loss for the period 394 394 - 394
Ending balance at March 31, 2017 1,185 15,180 16,365 271 16,636

Starting balance at January 1, 2018 1,311 21,808 23,119 271 23,390
Adjustment of starting balance for minority interests (271) (271)
Profit/loss for the period 1,503 1,503 - 1,503
Ending balance at March 31, 2018 1,311 23,311 24,622 - 24,622

Starting balance at January 1, 2019 1,311 28,813 30,124 - 30,124
Profit/loss for the period 2,304 2,304 - 2,304
Ending balance at March 31, 2019 1,311 31,117 32,428 - 32,428
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Income Statement - Parent 

 
 

Statement of Financial Position - Parent 
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KEUR Q1 2019 Q1 2018 Q1 2017 2018 2017

Revenue 18 - 8 82 166
Operating costs (252) (176) (142) (757) (595)
Operating profit/loss (234) (176) (134) (675) (429)
Net financial results (23) (25) - 648 (16)
Profit/loss before tax (257) (201) (134) (27) (445)
Income tax - - - - -
Profit/loss for the period (257) (201) (134) (27) (445)

KEUR 31/03/2019 31/03/2018 31/03/2017 31/12/2018 31/12/2017

Intangible assets 109 21 33 102 24
Property, plant and equipment 5 7 4 6 3
Financial assets held to maturity or for sale 24,465 23,183 9,637 23,126 26,733
Total non-current assets 24,579 23,211 9,674 23,234 26,761

Current receivables 160 21 6,089 9 19
Cash and cash equivalents 103 2,169 5,260 879 3,034
Totalt current assets 263 2,190 11,349 888 3,053

TOTAL ASSETS 24,842 25,401 21,023 24,122 29,814

Restricted equity 1,311 1,311 1,185 1,311 1,311
Non-restricted equity 14,188 14,270 11,423 14,444 14,471
Total equity 15,499 15,581 12,609 15,755 15,782

Non-current liabilities 9,330 7,647 8,414 7,643 13,175
Total non-current liabilities 9,330 7,647 8,414 7,643 13,175

Current liabilities 13 2,173 0 724 856
Total current liabilities 13 2,173 0 724 856

TOTAL EQUITY AND LIABILITIES 24,842 25,401 21,023 24,122 29,814
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NOTE 1. GENERAL INFORMATION  
ENLABS AB (parent company, CIN 556685-0755) operate 
within three business areas: Gaming, Media, and Solutions 
through its subsidiaries.  

Business activities are primarily operated from Latvia, 
Estonia, Lithuania, Malta, Spain and Sweden. The parent 
company is a limited company domiciled in Stockholm. The 
address of the Company’s registered office is Stora Gatan 46, 
193 30, Sigtuna. Enlabs shares are listed on the Nasdaq/
OMX First North exchange in Stockholm with Redeye AB as 
Certified Advisor. All amounts stated in these Notes are in 
EUR thousand, unless stated otherwise.  

NOTE 2. SUMMARY OF IMPORTANT ACCOUNTING 
AND VALUATION PRINCIPLES  
The most important accounting principles applied in these 
consolidated financial statements are described below. 
These principles have been applied consistently for all years 
presented, unless stated otherwise.  

Basis of preparation  
The consolidated financial statements have been prepared in 
accordance with the Swedish Annual Accounts Act, RFR 1 
Supplementary Accounting Regulations for Groups, and 
International Financial Reporting Standards (IFRS) and IFRIC 
interpretations as adopted by the EU. The accounts have 
been prepared using the cost method except for financial 
assets and liabilities (including derivative instruments), 
which have been measured at fair value through profit and 
loss. The parent company has prepared its report according 
to the Swedish Annual Accounts Act and RFR 2 Accounting 
for Legal Entities. RFR implies that the parent company, in its 
report for the legal entity, will apply all IFRS statements as 
adopted by the EU, as far as is possible within the framework 
of the Swedish Annual Accounts Act, and considering the 
correlation between accounting and taxation. Any 
differences between the parent company’s financial 
statements and the consolidated financial statements relate 
mainly to the presentation of the income statements and the 
balance sheets, which, for the parent company, follow the 
format stipulated in the Swedish Annual Accounts Act.  

New standards, amendments and interpretations  
Several new standards and interpretations come into force 
for financial years starting after 1 January 2019 and these 
have not been applied when producing this financial report. 
None of these is expected to have any material effect on the 
group financial reports. As of 1 January 2019, IFRS 16 
Leases and IFRS 9 Financial instruments are applicable.  

Applied basis of valuation and classification 
The parent company’s functional currency is the Euro (EUR), 
which is also the reporting currency of the parent company 
and the group. All amounts are rounded up/down to the 
nearest thousand, unless stated otherwise. Assets and 
liabilities are reported at acquisition cost, except for certain 
financial instruments which are reported at fair value. 
Financial assets and liabilities reported at fair value consist 
of financial instruments classified as financial assets 
measured at fair value through profit and loss. Assets are 
classified as current assets if they are expected to be sold or 
are intended for sale or consumption during the company’s 
normal operating cycle, if they are held primarily for trading 
purposes, if they are expected to be realized within twelve 
months of the closing date, or if they comprise cash and 
cash equivalents. All other assets are classified as fixed 
assets. Liabilities are classified as current liabilities if they 
are expected to be settled during the company’s normal 
operating cycle, if they are held primarily for trading 
purposes, if they are expected to be settled within twelve 
months of the closing date or if the company does not have 
an unconditional right to defer settlement of the liability for 

at least twelve months after the closing date. All other 
liabilities are classified as non-current liabilities.  

Estimations and assumptions in the financial statements  
In order to prepare financial statements in accordance with 
IFRS, the application of various important estimates and 
assumptions for accounting purposes is required. 
Management is also required to make assessments 
regarding the application of the group’s accounting 
principles. The areas including a high degree of assessment, 
which are complex, or in which estimates and assumptions 
are of material importance for the consolidated financial 
statements, include assumptions regarding the impairment 
testing of goodwill and brands.  

Basis for consolidation  
The consolidated financial statements include the parent 
company and companies in which the parent company, 
directly or indirectly, holds more than fifty percent of the 
voting rights or otherwise exercises a controlling interest. 
The consolidated financial statements have been prepared in 
accordance with the acquisition method. The acquisition 
method means that the parent company indirectly acquires 
the subsidiary company’s assets and assumes its liabilities. 
The difference between the purchase consideration and the 
fair value of the acquired identifiable net assets on 
acquisition date represents the cost of goodwill, which is 
recognized as an asset in the balance sheet. If the difference 
is negative, it is reported as revenue in the income 
statement. Costs related to acquisitions are expensed as 
they arise. Subsidiaries are all companies (including 
structured entities) over which the group exercises a 
controlling influence. The group is considered to exercise 
control over a company when it is exposed or entitled to 
variable returns on the basis of its participation in the 
company and is able to impact this return through its 
influence in the company. Subsidiary companies are included 
in the consolidated financial statements with effect from the 
day controlling interest is transferred to the group. They are 
excluded in the consolidated financial statements with effect 
from the day controlling interest expires. Revenues, 
expenses, assets and liabilities which are attributable to 
subsidiaries are included in the consolidated financial 
statements from the date on which control is assumed 
(acquisition date) and until the date on which such control is 
relinquished. Intra-group receivables and liabilities, and 
transactions between group companies, with associated 
gains, are eliminated in full.  

Associated companies  
Associated companies are companies in which the group 
has a significant, but not controlling, influence, which 
generally applies to shareholdings corresponding to between 
20 and 50 percent of the votes. Holdings in associated 
companies are reported in accordance with the equity 
accounting method. When applying the equity accounting 
method, participations in associated companies are reported 
in accordance with the equity method, according to which 
investments are initially valued at acquisition cost, after 
which the carrying value is subsequently decreased or 
increased in order to reflect the group’s share of the 
associated company’s profit or loss after the acquisition 
date. The value of participations in associated companies 
reported by the group includes goodwill identified upon 
acquisition. roup profit arising after the acquisition reported 
in the income statement, and the group’s share of changes in 
Other comprehensive income after the acquisition, are 
reported in Other comprehensive income, with a 
corresponding change in the carrying value of the 
participating interest.  
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Reporting per segment  
Group operations are reported on the basis of three 
operating segments, in accordance with the definition of an 
operating segment as stated in the applicable accounting 
principles. The basis applied for identifying operating 
segments for which separate reports can be prepared is the 
internal reporting presented to and followed-up on by the 
most senior group executive decision-making body, which for 
Enlabs AB, is the CEO and CFO. The CEO and CFO monitor 
operating income for the operations Gaming, Media, and 
Solutions. 

Foreign currencies  
Receivables and liabilities in foreign currencies  
Receivables and liabilities in foreign currencies are valued at 
the closing rate of exchange. Exchange rate differences 
arising on translation are recognized in the income 
statement.  

Translation of foreign operations  
Operations with a functional currency other than the Euro 
(EUR) are translated into EUR through the translation of all 
assets, provisions, and other liabilities at the closing rate and 
the translation of all items in the income statement at the 
average exchange rate. Exchange rate differences arising 
from this translation, referred to as translation differences, 
are reported in other comprehensive income. On the disposal 
of a foreign entity, the accumulated translation differences 
attributable to the business are realized in the consolidated 
income statement after deduction of any hedging 
agreements. 

Revenues  
Gaming revenues 
Gaming revenues are recognized net of betting less 
customer winnings, bonuses, loyalty programs, and jackpot 
contributions. Betting transactions where group revenues are 
derived from commissions, a fixed winning percent, or 
similar are recognized when the income can be measured 
reliably, and it is probable the revenue will flow to the 
company.  

Media revenues 
Media revenue consists of revenue generated in the form of 
commission on players/investors directed to operators as 
well as advertising fees charged to operators who want 
additional exposure on the group’s websites. This is 
applicable to casinos, sports betting and finance operators. 
The commission takes the form of: 

Revenue share 
For a revenue share deal, the group receives a share of the 
revenues that the operator has generated as a result of a 
player playing on their site. Revenue is recognised in the 
month that it is earned by the respective operator. 

Cost per acquisition 
For cost-per-acquisition deals, a client pays a one-time fee 
for each player who deposits money on the client’s site. Cost-
per-acquisition contracts consist of a pre-agreed rate with 
the client. Revenue from such contracts is recognized in the 
month in which the deposits are made. 

Fixed fees 
The group also generates revenues by charging a fixed fee 
for operators who would like to be listed and critically 
reviewed on the group sites and through advertising revenue, 
whereby an advertising space is sold to operators who wish 
to promote their brands more prominently on one of the 
many sites the group has to offer. Such revenue is 
apportioned on an accruals basis over the entire term of the 
contract. 

Solutions revenues 
Solutions revenues consists of delivery of sport results, 
rental income, and technical platform solutions. Revenue 
from Solutions segment is apportioned on an accruals basis 
over the entire term of the contract. 

Revenues from all services sold are reported excluding VAT 
and discounts, and after eliminations for intra-group 
transactions. 

Other revenues  
Other revenues include revenues from activities not 
conducted as a part of normal operations. This item is, 
primarily, composed of recovered written-off receivables, 
exchange rate gains from operations in the parent company, 
as well as gains on sales of non-current assets in the parent 
company. 

Cost of services provided  
Cost of services provided refers to expenditure within the 
gaming operations for gaming taxes, licensing fees to games 
providers, costs for payment services via bank and credit 
cards for deposited bets and payment of winnings and costs 
for fraud. Regarding games reported as financial 
instruments, the cost of gaming taxes and licensing fees 
which are calculated based on the outcome of the game are 
deducted from the revenue reported from the game. 

Gross profit  
Enlabs has chosen to recognize revenues as the result 
arising from transactions with end customers, namely, the 
players. At this level, success in the games themselves can 
be measured. The gross profit also includes profits from 
transactions with third parties, i.e. partners, affiliates, game 
suppliers and payment service suppliers. This means that 
how successful Enlabs has been in negotiations with 
suppliers can be measured. Gross profit from group gaming 
operations consists of the net amount of deposited bets and 
paid out winnings after deductions for bonuses, jackpot 
contributions, loyalty programs, gaming taxes, licensing fees 
to game suppliers, commissions to partners and affiliates, 
net income/ expense for payment services via banks and 
bank cards for payment of winnings and costs for fraud 
(unapproved payment transactions).   

Work performed by the Company for its own use and 
capitalized  
Work performed by the Company for its own use and 
capitalized refers to direct expenditure for the period on 
salaries, other payroll-related costs and services purchased, 
as well as indirect costs attributed to development projects, 
recorded as assets in the balance sheet.  

Marketing expenses  
This post includes external costs for production and 
distribution of marketing in different media. 
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Leasing  
The group leases consist mainly of betting shops and 
offices. Rental contracts are typically made for fixed periods 
of 3 to 5 years for betting shops and 2 to 5 years for offices, 
but opportunities for extension may exist, as described 
below. Lease terms are negotiated on an individual basis and 
contain a wide range of different terms and conditions.  

Leases are recognised as a right-of-use asset and a 
corresponding liability at the date at which the leased asset 
is available for use by the group. Each lease payment is 
allocated between the liability and finance cost. The finance 
cost is charged to profit or loss over the lease period so as to 
produce a constant periodic rate of interest on the remaining 
balance of the liability for each period. The right-of use asset 
is depreciated over the shorter of the asset's useful life and 
the lease term on a straight-line basis. 

Assets and liabilities arising from a lease are initially 
measured on a present value basis. Since this is the first 
report in accordance with IFRS, all right-of use assets have 
been valued at the value of the lease liability, with adjustment 
for prepaid lease payments attributable to the agreements as 
of January 1, 2017. 
Lease liabilities include the net present value of the following 
lease payments: 
• fixed payments 
• variable lease payment that are based on an index 

The lease payments are discounted using the group’s 
incremental borrowing rate. 
Right-of-use assets are measured at cost comprising the 
following: 
• the amount of the initial measurement of lease liability  
• any lease payments made at or before the 

commencement date less any lease incentives received 

Payments associated with short-term leases and leases of 
low-value assets are recognised on a straight-line basis as 
an expense in profit or loss. Short-term leases are leases 
with a lease term of 12 months or less. 

Extension and termination options  
Options to extend or terminate contracts are included in the 
asset and liability as it is reasonably certain that they will be 
exercised. These terms are used to maximise operational 
flexibility in terms of managing contracts. 

Pension costs  
Group payments concerning defined-contribution pension 
plans are expensed during the period in which the employee 
renders the services to which the contribution relates.   

Other operating income/expenses  
Expenses for secondary activities conducted within the 
course of ordinary operations concerning receipts and 
payments are reported as Other operating expenses. These 
include, primarily, exchange rate gains and losses on 
operations and gains and losses from sales, and disposals 
or depreciation/amortization of fixed assets or businesses.  

Taxes  
Tax reported in the income statement comprises current tax, 
deferred tax and, where appropriate, gaming-related taxes. 
Current tax consists of tax to be paid or received during the 
current year. This amount also includes adjustment of 
current tax attributable to prior periods. Taxes are reported in 
the income statement, except when the tax relates to items 
reported in Other comprehensive income or directly in 
shareholders’ equity. Deferred tax is calculated, using the 
balance sheet method, based on temporary differences 
between the reported and fiscal values of assets and 
liabilities by applying the tax rates and tax rules that have 

been determined or announced as of balance day. Temporary 
differences are not considered in consolidated goodwill, nor 
are temporary differences attributable to participations in 
subsidiaries and associated companies, which are not 
expected to be taxed in the foreseeable future. Deferred tax 
assets on deductible temporary differences and tax loss 
carry forwards are reported to the extent it is probable that 
these will be utilized and will result in lower future tax 
payments.  

Financial assets and liabilities  
Recognition 

The Group classifies its financial assets in the following 
measurement categories:  
Those to be measured subsequently at fair value through 
profit or loss, and  
Those to be measured at amortised cost.  
And its financial liabilities in the measurement category 
amortized cost. 

The classification depends on the entity’s business model for 
managing the financial assets and liabilities and the 
contractual terms of the cash flows. 
For assets measured at fair value, gains and losses will be 
recorded in profit or loss 

Measurement 
At initial recognition, the group measures a financial asset at 
its fair value plus, in the case of a financial asset not at fair 
value through profit or loss (FVPL), transaction costs that are 
directly attributable to the acquisition of the financial asset. 
Transaction costs of financial assets carried at FVPL are 
expensed in profit or loss. 

Amortised cost: Assets that are held for collection of 
contractual cash flows where those cash flows represent 
solely payments of principal and interest are measured at 
amortised cost. Interest income from these financial assets 
is included in finance income using the effective interest rate 
method. Any gain or loss arising on derecognition is 
recognised directly in profit or loss and presented in other 
gains/(losses) together with foreign exchange gains and 
losses.  

FVPL: Assets that do not meet the criteria for amortised cost 
or FVOCI are measured at FVPL. A gain or loss on a debt 
investment that is subsequently measured at FVPL is 
recognised in profit or loss and presented net within other 
gains/(losses) in the period in which it arises.  

Trade receivables 
Trade receivables are amounts due from customers for 
goods and services sold in the ordinary course of business. 
They are generally due for settlement within 30-45 days and 
therefore are all classified as current. Trade receivables are 
recognised initially at the amount of consideration that is 
unconditional unless they contain significant financing 
components, when they are recognised at fair value. The 
group holds the trade receivables with the objective to collect 
the contractual cash flows and therefore measures them 
subsequently at amortised cost using the effective interest 
method. Details about the group’s calculation of the loss 
allowance are described below.  

Other receivables 
The group holds receivables on related parties for the 
purpose of collecting contractual cash flows and therefore 
evaluates them at subsequent accounting dates at 
amortised cost using the effective interest method. 
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Financial liabilities 
Financial liabilities are recognized when the group becomes 
a party to the contractual terms and conditions of the 
instrument.  

Financial liabilities are initially valued at fair value plus 
transaction costs directly attributable to the acquisition or 
issuance of a financial liability, e.g., fees and commission 
fees.  

The group’s financial liabilities are classified as subsequently 
valued at amortized cost applying the effective interest 
method. The group's financial liabilities that are valued at 
amortised cost comprise financial lease liability.  

Recognition and derecognition 
Regular way purchases and sales of financial assets are 
recognised on trade-date, the date on which the group 
commits to purchase or sell the asset. Financial assets are 
derecognised when the rights to receive cash flows from the 
financial assets have expired or have been transferred and 
the group has transferred substantially all the risks and 
rewards of ownership. 

Borrowings are removed from the balance sheet when the 
obligation specified in the contract is discharged, cancelled 
or expired. The difference between the carrying amount of a 
financial liability that has been extinguished or transferred to 
another party and the consideration paid, including any non-
cash assets transferred or liabilities assumed, is recognised 
in profit or loss. 

Where the terms of a financial liability are renegotiated, and 
is not removed from the balance sheet, a gain or loss is 
recognised in profit or loss. The gain or loss is measured as 
the difference between the original contractual cash flows 
and the modified cash flows discounted at the original 
effective interest.   

Offsetting of financial instruments 
Financial assets and liabilities are offset and recognised with 
a net amount in the balance sheet only when there is a legal 
right to offset the recognised amounts and an intention to 
balance the items with a net amount, or to simultaneously 
realise the asset and settle the liability. The legal right must 
not be dependent on future events and it must be legally 
binding for the company and the counterparty, both in the 
normal course of business and in case of suspension of 
payments, insolvency or bankruptcy.  

Impairment of financial assets 
Assets recognised at amortised cost  
The group assesses future credit losses associated with 
assets recognised at amortised cost. The group recognises 
a credit reserve for such expected credit losses on each 
reporting date.  

For trade receivables, the group applies the simplified 
method of credit reserves, i.e., the reserve will correspond to 
the expected loss over the whole life of the trade receivable. 
In order to measure the credit losses, trade receivables are 
grouped based on credit risk characteristics and days past 
due. The group applies forward-looking information on 
macroeconomic factors for expected credit losses. Expected 
credit losses are recognised in the consolidated statement 
of comprehensive income, in other expenses. 
For other receivables, the group applies the general model 
for expected credit losses, which means that the risks of 
default payments at an asset's acquisition date are taken 
into account and to circumstances that during the financial 
year may indicate that there is a significant increase in credit 
risk. The group compares the risk of default payments on 
each reporting date with the same risk at the time of 

acquisition in order to evaluate whether a significant 
increase in credit risk has occurred. 

Loans and receivables  
Loans and receivables are financial assets that are not 
derivatives with fixed payments or definable payments, and 
which are not quoted on an active market. Loans are valued 
at accrued cost, which is determined based on the effective 
annual rate of interest calculated on the acquisition date. 
Accounts receivable are recorded in the amounts that are 
expected to be received after deductions for estimated, 
undiscounted bad debts. The impairment of accounts 
receivable is reported in operating expenses.  

Other financial liabilities  
Financial liabilities not held for trading purposes are 
measured at accrued cost, which is determined on the basis 
of the effective interest rate when the liability was incurred. 
Consequently, any surplus and deficit values, as well as 
direct issue costs, are allocated over the term of the liability.  

Intangible fixed assets  
The online gaming market is expected to grow for a 
considerable time, and the goodwill and brands are expected 
to have an indefinite useful lifetime and are not subject to 
annual amortization. These assets are assessed as having a 
useful life for which no expiry date has been determined and 
the value of these assets, therefore, remains unchanged, as 
long as the anticipated discounted net inflow from the 
intangible assets is equal to or greater than the assets’ 
respective carrying values. Tests are conducted annually to 
identify any possible impairment requirement and, if such a 
requirement is identified, the asset’s value is reduced by 
accumulated impairment.  

Development expenditure and other intangible fixed assets  
Intangible fixed assets also include development expenditure 
and acquired expenses in the form of other brands/ domains 
and customer databases, etc. Development expenditure is 
capitalized as assets in the balance sheet to the extent that it 
is expected to provide future financial benefits. Only 
expenses incurred in conjunction with the development 
phase of online gaming products, gaming systems, gaming 
platforms and the integration of these and payment 
solutions are capitalized. Assets are recorded from the point 
in time at which the decision to proceed with the respective 
project is undertaken and the conditions are in place to do 
so. The carrying value includes costs for materials, services 
purchased, direct spending on salaries and indirect expenses 
which can be attributed to the asset in a reasonable and 
consistent manner. Development expenditure is included at 
acquisition cost with deductions for accumulated 
depreciation/amortization and impairment. Other intangible 
assets are reported in the balance sheet at cost with 
deductions for accumulated amortization and impairment. 
The valuation of intangible assets’ ability to generate 
revenues is undertaken continuously in order to identify any 
impairment requirements. Maintenance costs for games, 
gaming systems and gaming platforms are expensed as they 
arise.  

Property, plant and equipment  
Property, plant and equipment are reported at cost after 
deductions for accumulate depreciation and any impairment. 
Repairs and maintenance are expensed as they arise.  
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Depreciation/amortization and impairment  
Depreciation/amortization is based on the original cost 
reduced by estimated residual value, considering prior 
impairment. Depreciation/amortization is applied on a 
straight-line basis over the asset’s estimated useful life. The 
following useful lifetimes are applied:  

Brands, domain names   Indefinite  
Gaming license    Term of the  
     license or  
     indefinite if no  
     term 
Customer databases    3-5 year  
Gaming systems and gaming platforms  5 years  
Other intangible assets   3-5 years 
Office equipment and fittings   3-5 years  
Servers and similar    5 years  
Other hardware     5 years  
Computers within technology   expensed 
and development     directly  
Vehicles      3–5 years 
Buildings 
Framework    20 years 
Frontage, roof, windows   20 years 
Other     20 years 

The assessment of an asset’s residual value and useful life 
are reviewed on an annual basis. If there are any indications 
that the property, plant and equipment or intangible fixed 
assets of the group have an exceedingly high carrying value, 
an analysis is undertaken in which the specific type of the 
asset, or naturally related types of assets, is determined as 
either the net realizable value or the value in use, whichever 
is the higher. Value in use is measured as the expected 
future discounted cash flow. Intangible assets which are not 
yet ready for use or sale are tested annually for impairment, 
regardless of whether there is an indication of a decrease in 
value. Any impairment consists of the difference between 
the carrying value and the recoverable amount. Impairment 
is reversed when it is no longer justified. Such reversals are 
recognized at a maximum value, not to exceed the book 
value that would have been reported, with deduction for 
depreciation, if no impairment had taken place. Goodwill 
impairments are not reversed.  

Cash and cash equivalents  
Cash and cash equivalents consist of cash and immediately 
available balances at banks and similar institutions plus 
short-term liquid investments maturing less than three 
months from acquisition date and which are subject only to 
an insignificant risk of value fluctuations.  

Borrowing  
Borrowing is initially reported at fair value, net after 
transaction costs. Borrowing is thereafter reported at 
accrued cost and any difference between the received 
amount (net after transaction costs) and the repayment 
amount is reported in the income statement distributed over 
the loan period, with application of the effective interest 
method. Charges which are paid for loan facilities are 
reported as transaction costs for borrowing to the extent it is 
likely that parts of or the entire credit margin will be utilized. 
In such cases, the charge is reported when the credit margin 
is utilized. When there is no evidence that it is likely that 
parts of or the entire credit margin will be utilized, the charge 
is reported as an advance payment for financial services and 
is distributed over the applicable loan commitment’s 
duration.  

Accounts payable  
Accounts payable are obligations to pay for goods or 
services acquired in the normal course of operations from 
suppliers. Accounts payable are classified as current 

liabilities if they fall due for payment within one year or 
earlier (or during the normal operational cycles, whichever is 
longer). If these conditions are not met, they are classified as 
non-current liabilities. Accounts payable are initially reported 
at fair value and, subsequently, at amortized cost using the 
effective interest method.  

Accounting principles for the parent company  
The parent company applies the same principles as the 
group, except for the fact that the parent company 
accounts are prepared in accordance with RFR 2. 
Accounting for legal entities and Swedish Financial 
Reporting Board statements. The differences between 
the group’s and the parent company’s accounting 
principles are justified by the constraints imposed by the 
Swedish Annual Accounts Act on the application of IFRS 
in the parent company and the taxation regulation 
permitting different accounting for legal entities than for 
the group.  

Financial instruments 
IAS 39 Financial Instruments: Recognition and 
Measurement is not applied for financial instruments. 
Instead, the cost method is applies. 

Leasing 
All leasing agreements are reported as operating leases, 
regardless of whether the agreements are financial or 
operational. The leasing fees are reported as a cost on a 
straight-line basis over the lease term. 

Group contributions and shareholder contributions  
Group contributions and shareholder contributions are 
reported in accordance with a statement issued by the 
Swedish Financial Reporting Board, RFR2. Shareholder 
contributions are recognized directly against 
shareholders’ equity by the recipient and are capitalized 
as shares and participations by the provider to the extent 
that no impairment is necessary, group contributions are 
reported according to their economic significance. This 
implies, for example, that group contributions provided 
or received in order to minimize the total amount of tax 
payable by the group are reported in the income 
statement, similar to tax effects.  

Group companies  
Participations in group companies are reported in the 
parent company at cost, less any impairment. The values 
of subsidiaries are re-assessed when there is an 
indication of impairment. Dividends received from 
subsidiaries are reported as financial income. 
Transaction costs associated with the acquisition of 
companies is reported as part of the cost. Contingent 
purchase consideration is reported as part of the cost if 
it is likely to be required. If, in subsequent periods, it 
becomes evident that the initial assessment needs 
revision, then the cost must be adjusted.  

Division into restricted and non-restricted equity  
In the parent company’s balance sheet, equity is 
classified as either restricted or non-restricted equity in 
accordance with the Swedish Annual Accounts Act.  

Untaxed reserves and statement of financial position 
appropriations  
In the parent company, due to the relationship between 
accounting and taxation, deferred tax liabilities on untaxed 
reserves are reported as part of untaxed reserve. 
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Note 3. Effects of the change to International Financial 
Reporting Standards (IFRS) 

The accounting principles set out in note 2 have been applied 
for the consolidated accounts for the Enlabs Group as of 
March 31, 2019, December 31, 2018 and for the comparative 
information presented as of March 31, 2018, March 31 2017, 
December 31, 2017 as well as for the preparation of the 
report of the period’s opening IFRS statement of financial 
position, as of January 1, 2017. 

When preparing the opening statement of financial position 
(as of January 1, 2017), the statement of financial position as 
of December 31, 2018 and December 31, 2017 and the 
income statement of the financial years 2017 and 2018 
under IFRS, amounts in previous accounts reported in 
accordance with BFNAR 2012:1 Annual reports and 
consolidated statements K3, were adjusted. An explanation 
of how the transition of previously applied accounting 
principles to IFRS affected group income, financial position, 
and cash flow is present in the following tables and pertinent 
notes. 

Decisions made at the transition to accounting in 
accordance with IFRS 
The transition to IFRS is reported in accordance with IFRS 1, 
at the first application of IFRS. The general rule is that all 
applicable IFRS and IAS standards in force and approved by 
the EU as of March 31, 2019, will be applied retrospectively. 
IFRS 1 contains a certain leeway for companies. 

Permitted exemptions when transitioning to accounting in 
accordance with IFRS 
The group has elected to apply certain exemptions in 
transition from previous accounting principles to IFRS. The 
permitted exemptions to the complete retrospective 
application of all standards are listed below. 

Exemption for business combinations 
IFRS 1, regulating the transition to IFRS, allows for the 
standard IFRS 3, Business Combinations, to be applied, either 
prospective or from a specific point in time before the time of 
transition to IFRS. This allows for alleviations to a complete 
retrospective application, requiring a recalculation of all 
business combinations before the time of transition to IFRS. 
The group has decided to apply IFRS 3 from July 1, 2016. 
Consequently, business combinations completed prior to that 
date have not been recalculated in accordance with IFRS 3. 
All business combinations from July 1, 2016 have 
accordingly been reported in compliance with IFRS 3. 
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Reported under K3 Transition effect (cumulative) Reported under IFRS

Balance sheet 31/03/
2018

31/03/
2017

31/12/
2018

31/12/
2017

01/01/
2017

03/31/
2018

31/03/
2017

31/12/
2018

31/12/
2017

01/01/
2017

31/03/
2018

31/03/
2017

31/12/
2018

31/12/
2017

01/01/
2017 C

Intangible assets 18,614 4,387 18,574 18,376 4,662 (254) 97 1,606 (420) 0 18,360 4,483 20,180 17,955 4,662 a, b

PPE 2,113 2,361 2,040 2,178 2,463 0 0 0 0 0 2,113 2,361 2,040 2,178 2,463

Other long-term receivables 0 330 37 141 83 0 0 0 0 0 0 330 37 141 83

Total non-current assets 20,727 7,078 20,651 20,694 7,208 (254) 97 1,606 (420) 0 20,473 7,175 22,257 20,274 7,208

Trade receivables 540 135 1,046 419 198 0 0 0 0 0 540 135 1,046 419 198

Other current receivables 2,650 2,193 2,428 2,909 2,065 (1,545) (950) (1,545) (1,545) (700) 1,105 1,243 883 1,364 1,365 b

Cash and cash equivalents 7,713 11,014 11,931 7,316 10,250 0 0 0 0 0 7,713 11,014 11,931 7,316 10,250

Total current assets 10,903 13,341 15,405 10,644 12,513 (1,545) (950) (1,545) (1,545) (700) 9,358 12,391 13,860 9,099 11,813

Total assets 31,631 20,419 36,056 31,338 19,721 (1,799) (853) 61 (1,965) (700) 29,831 19,566 36,117 29,372 19,021

Share capital 1,310 1,185 1,311 1,311 1,183 0 0 0 0 0 1,310 1,185 1,311 1,311 1,183

Non-restricted equity 24,742 16,033 30,154 23,293 15,254 (1,432) (853) (1,341) (1,485) (700) 23,310 15,180 28,813 21,808 14,554

Equity attributable to Parent 26,052 17,218 31,465 24,604 16,438 (1,432) (853) (1,341) (1,485) (700) 24,621 16,365 30,124 23,119 15,738

Minority interest 0 271 0 272 518 0 0 0 0 0 0 271 0 272 518

Total equity 26,052 17,490 31,465 24,876 16,955 (1,432) (853) (1,341) (1,485) (700) 24,621 16,636 30,124 23,391 16,255

Other non-current liabilities 92 113 62 1,615 142 0 0 (62) 0 0 92 113 0 1,615 142

Deferred tax liability 0 0 0 0 0 1,429 0 1,467 1,438 0 1,429 0 1,467 1,438 0 b

Total non-current liabilities 92 113 62 1,615 142 1,429 0 1,404 1,438 0 1,521 113 1,467 3,053 142

Trade payables 679 297 824 767 369 0 0 0 0 0 679 297 824 767 369

Player liabilities 969 933 704 768 903 0 0 0 0 0 969 933 704 768 903

Other liabilities 3,839 1,587 3,000 3,312 1,351 (1,797) 0 (2) (1,918) 0 2,042 1,587 2,998 1,394 1,351

Total current liabilities 5,486 2,816 4,529 4,848 2,624 (1,797) 0 (2) (1,918) 0 3,689 2,816 4,527 2,930 2,624

Total equity & liabilities 31,631 20,419 36,056 31,339 19,721 (1,799) (853) 61 (1,965) (700) 29,831 19,566 36,117 29,373 19,021

Reconciliation of equity as of January 1, 2017 (date of transition), March 31, 2017, December 31, 2017, March 31, 2018, 
December 31, 2018.



Reconciliation of total comprehensive income for the financial years 2017, 2018 and the interim periods January-March 2017, 
January-March 2018. 
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Reported under K3 Transition effect Reported under IFRS

Income statement Q1 2018 Q1 2017 2018 2017 Q1 
2018 Q1 2017 2018 2017 Q1 

2018 Q1 2017 2018 2017 C

Gaming revenue 6,091 4,071 26,696 20,263 0 0 0 0 6,091 4,071 26,696 20,263

Other revenue 1,041 338 3,916 3,204 0 0 0 0 1,041 338 3,916 3,204

Total Revenue 7,132 4,409 30,612 23,467 0 0 0 0 7,132 4,409 30,612 23,467

Cost of sales (1,250) (1,065) (5,280) (4,517) 0 0 0 0 (1,250) (1,065) (5,280) (4,517)

Gaming Duties (602) (400) (2,742) (2,017) 0 0 0 0 (602) (400) (2,742) (2,017)

Total Direct 
operating costs (1,852) (1,465) (8,021) (6,534) 0 0 0 0 (1,852) (1,465) (8,021) (6,534)

Gross profit 5,280 2,944 22,590 16,933 0 0 0 0 5,280 2,944 22,590 16,933

Personnel costs (1,917) (1,143) (7,838) (5,710) 0 0 0 0 (1,917) (1,143) (7,838) (5,710)

Capitalised 
development costs 528 175 2,375 1,383 0 0 0 0 528 175 2,375 1,383

Marketing 
expenses (955) (479) (4,322) (2,689) 0 0 0 0 (955) (479) (4,322) (2,689)

Other income and 
expenses (791) (634) (3,404) (3,178) 0 0 (135) (694) (791) (634) (3,539) (3,873) b

Total Operating 
expenses (3,135) (2,081) (13,189) (10,195) 0 0 (135) (694) (3,135) (2,081) (13,324) (10,889)

EBITDA 2,145 863 9,401 6,739 0 0 (135) (694) 2,145 863 9,266 6,044

Depreciation and 
amortisation (597) (223) (2,395) (1,460) 45 (153) 245 (107) (552) (376) (2,150) (1,568) b

Operating profit 
(EBIT) 1,548 640 7,006 5,278 45 (153) 110 (802) 1,593 487 7,116 4,477

Net financial 
income (58) (5) (134) 23 0 0 0 0 (58) (5) (134) 23

Profit before tax 1,490 635 6,872 5,301 45 (153) 110 (802) 1,535 482 6,982 4,499

Income tax (40) (88) (10) (805) 8 0 33 17 (32) (88) 23 (788) b

Net profit for the 
period 1,450 547 6,862 4,496 53 (153) 144 (785) 1,503 394 7,005 3,711



Quarterly income statement dynamics after IFRS restatement 
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Reported under IFRS
Income statement 2018 Q4 2018 Q3 2018 Q2 2018 Q1 2018 2017 Q4 2017 Q3 2017 Q2 2017 Q1 2017 2018 vs 2017

Gaming revenue 26,696 8,037 6,587 5,981 6,091 20,263 6,467 5,191 4,535 4,071 32%

Media revenue 2,641 591 685 659 706 1,833 903 930 0 0 44%

Solutions revenue 1,275 293 319 327 335 1,370 317 343 371 338 -7%

Total Revenue 30,612 8,922 7,591 6,967 7,132 23,467 7,687 6,464 4,906 4,409 30%

Cost of sales (5,280) (1,540) (1,282) (1,207) (1,250) (4,517) (1,175) (1,155) (1,122) (1,065) 17%

Gaming taxes (2,742) (830) (689) (622) (602) (2,017) (641) (536) (440) (400) 36%

Total Direct operating 
costs (8,021) (2,370) (1,970) (1,829) (1,852) (6,534) (1,817) (1,690) (1,562) (1,465) 23%

Gross profit 22,590 6,551 5,621 5,138 5,280 16,933 5,871 4,774 3,344 2,944 33%

Personnel costs (7,838) (1,974) (1,815) (2,131) (1,917) (5,710) (1,777) (1,606) (1,184) (1,143) 37%

Capitalised development 
costs 2,375 614 620 613 528 1,383 652 335 221 175 72%

Marketing expenses (4,322) (1,358) (1,058) (952) (955) (2,689) (945) (629) (635) (479) 61%

Other income and 
expenses (3,539) (957) (925) (865) (791) (3,873) (1,132) (1,411) (695) (634) -9%

Total Operating expenses (13,324) (3,675) (3,178) (3,336) (3,135) (10,889) (3,202) (3,312) (2,294) (2,081) 22%

EBITDA 9,266 2,876 2,443 1,803 2,145 6,044 2,669 1,462 1,050 863 53%

Depreciation and 
amortisation (2,150) (417) (585) (596) (552) (1,568) (504) (319) (369) (376) 37%

Operating profit (EBIT) 7,116 2,460 1,857 1,207 1,593 4,477 2,165 1,144 682 487 59%

Net financial income (134) (44) (11) (22) (58) 23 (19) 78 (32) (5) -691%

Profit before tax 6,982 2,416 1,847 1,185 1,535 4,499 2,146 1,222 650 482 55%

Income tax 23 56 (1) 0 (32) (788) (287) (285) (129) (88) -103%

Net profit for the period 7,005 2,472 1,846 1,185 1,503 3,711 1,859 937 521 394 89%



Reconciliation of cash flow statement for the financial years 2017, 2018 and the interim periods January-March 2017, January-
March 2018. 
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Reported under K3 Transition effect Reported under IFRS

Cash flow statement Q1 
2018

Q1 
2017 2018 2017 Q1 

2018
Q1 

2017 2018 2017 Q1 
2018

Q1 
2017 2018 2017 C

Operating activities

Profit after financial items 1,490 635 6,872 5,280 45 (153) 110 (802) 1,535 482 6,982 4,478

Tax (130) (88) (670) (802) 0 0 0 0 (130) (88) (670) (802)

Items not affecting cash flows:

Depreciation and impairments 597 223 2,395 1,482 (45) 153 (245) 107 552 376 2,150 1,589

Capital gain or loss from sales 
of subsidiaries 0 0 0 0 0 0 0 0 0 0 0 0

Other items not affecting cash 
flows 58 (29) 134 (23) 0 0 0 0 58 (29) 134 (23)

Cash flows from operating 
activities before changes in 
working capital

2,015 741 8,731 5,937 0 0 (135) (694) 2,015 741 8,596 5,243

Changes in working capital

Changes in current receivables 149 (64) 304 (1,064) 0 0 0 0 149 (64) 304 (1,064)

Changes in current liabilities (605) 193 (729) 1,341 0 0 0 21 (605) 193 (729) 1,362

Changes in working capital (456) 129 (426) 277 0 0 0 21 (456) 129 (426) 298

Cash flows from operating 
activities 1,559 870 8,306 6,214 0 0 (135) (673) 1,559 870 8,171 5,541 b

Investment activities

Investment in intangible assets (528) (176) (2,845) (1,383) 0 0 0 0 (528) (176) (2,845) (1,383)

Investment in property, plant, 
and equipment (36) (4) (175) (158) 0 0 0 0 (36) (4) (175) (158)

Sale of subsidiaries 0 0 0 0 0 0 0 0 0 0 0 0

Acquisition of subsidiaries (561) 332 (695) (11,081) 0 0 135 673 (561) 332 (560) (10,407)

Change in long-term 
receivables 0 (247) 103 (58) 0 0 0 0 0 (247) 103 (58)

Cash flows from investing 
activities (1,125) (95) (3,612) (12,680) 0 0 135 673 (1,125) (95) (3,477) (12,006) b

Financing activities

Proceeds from share issue/
other equity securities 0 0 0 3,515 0 0 0 0 0 0 0 3,515

Proceeds from debt raise/ 
(debt repayments) 0 0 0 0 0 0 0 0 0 0 0 0

Cash flows from financial 
activities 0 0 0 3,515 0 0 0 0 0 0 0 3,515

Cash flows for the period 434 775 4,694 (2,952) 0 0 0 0 434 775 4,694 (2,952)

Currency translation 
differences for cash and cash 
equivalents

(36) (11) (79) 18 0 0 0 0 (36) (11) (79) 18

Cash and cash equivalents at 
start of period 7,316 10,250 7,316 10,250 0 0 0 0 7,316 10,250 7,316 10,250

Cash and cash equivalents at 
period-end 7,713 11,014 11,931 7,316 0 0 0 0 7,713 11,014 11,931 7,316



Comments 

a) Recalculation of business combinations  
Enlabs has decided to apply the exemption set out in IFRS 1 and recalculate the completed business transactions from July 1, 2016 
and onwards (See the description above of Exemption for business combinations). Prior to the transition period, the group had 
concluded several business acquisitions and disposals with deferred consideration. Part of consideration affecting the period after 
transition date was revaluated at fair value in line with principles outlined in the standard.  

Since the transition period, the group concluded 4 transactions. On July 1, 2017 the group acquired two performance-based affiliate 
marketing operations - Kama Net AB in Sweden and Future Lead Group in Malta. These two businesses formed the group’s new 
operating segment - Media. On September 13, 2017 the group acquired Baltic Bet UAB, an offline licenced gambling company in 
Lithuania, operating 20 betting shops. This acquisition opened the doors to apply for permits for online gaming licences as the land 
licence is a prerequisite for entering the online space. On July 1, 2018 the group acquired a set of Media assets from an Estonian 
company. These assets were combined into the group legal entity Endomex, whereby the group is now present in the Finnish and 
Latin American markets for affiliation, with a focus on sports and e-sports markets. 

The significant differences between previously applied accounting principles and IFRS 3, applicable for acquisitions concluded after 
July 1, 2016 which were recalculated, are that intangible assets are identified separately from goodwill under IFRS 3. Acquisition 
costs reported as a part of the purchase consideration, in accordance with previously applied accounting principles, were recorded 
as part of goodwill. These expenditures shall, under IFRS, be carried as an expense. Under IFRS, separate transactions shall not be 
recorded as part of a business combination. Applicable example of a separate transaction is the former owners that continue to 
work in the acquired entity and contingent consideration is dependent of the fact that former owners continue to work. If former 
owners terminate their employment, the contingent consideration will come to nothing. Such a transaction is now regarded as a 
transaction in profit and loss. According to previously applied accounting principles, such transactions were recorded as part of the 
consideration transferred. No deferred tax liability arises from surplus values identified to be attributable to purchase of the net 
assets of a business, provided that the carrying amounts initially are equivalent to the tax base. 

The adjustments to goodwill and additional net assets that have followed the recalculation of the acquisition analyses in 
accordance with IFRS 3 set out in the table below: 
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Future Lead Group Kama Net Baltic Bet Endomex

Goodwill under previously applied accounting principles 4,616 5,401 1,004 -

Domains & websites 3,180 4,361 - 720

Gaming licence - - 1,128 -

Player databases 1,127 500 - -

Software - - - 180

Deferred tax liability (215) (1,070) (169) -

Adjustments to acquisition cost 15 940 45 -

Total adjustments (reduction) of reported goodwill under IFRS 3 4,107 4,731 1,004 -

Goodwill under IFRS 508 670 - -



b) Reconciliation of goodwill, other intangible assets, other receivables, and deferred tax liabilities  
In the accounts prepared in accordance with previously applied accounting principles, goodwill was amortised during the period in 
which it was expected to carry economic benefits – defined as 10 years. Goodwill is not amortised under IFRS, but impairment 
tested annually. The annual impairment tests carried out in accordance with IFRS as of January 1, 2017, December 31, 2017 and 
December 31, 2018 have not shown the need for any impairment for goodwill. Following the group’s decision to recalculate business 
combinations from July 1, 2016 and onwards, in accordance with the exemption set out in IFRS 1, amortisation of goodwill made 
under previously applied accounting principles, will be reversed as of that date. The reversal of amortisations carried out during the 
2017 and 2018 financial years will affect the profit brought forward in 2019. 

Further to a) above, additional intangible assets in the form of Domains & websites, Gaming licence, Player databases and Software 
emerge. The useful life of player databases has been assessed to be 5 years. Domains & websites as well as gaming licences are 
assessed to have an indefinite useful life and are therefore tested for impairment instead. The recalculation of the business 
combinations has occurred as of the July 1, 2016, meaning that amortisation/depreciation of additional intangible assets are 
commenced as of that date. Furthermore, deferred tax pertinent to the acquisitions other than the purchases of the net assets of a 
business will arise (reporting and realisation). 

The table below states the total effect on goodwill, other intangible assets and deferred tax liability in conjunction with the transition 
to IFRS:
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Goodwill Other intangible 
assets

Total intangible 
assets

Other current 
receivables

Deferred tax 
liability

01/01/2017 reported under K3 3,751 911 4,662 1,200 -
Adjustments to acquisition costs & deferred 
consideration - - - (700) -

01/01/2017 reported under IFRS 3,751 911 4,662 500 -

31/12/2017 reported under K3 after adjustments 
recorded above 15,371 3,005 18,376 845 -

Intangible assets identified separately from goodwill (10,296) 10,296 0 - (1,454)
Adjustments to acquisition costs & deferred 
consideration (349) - (349) (845) -

Change in contingent consideration (688) - (688) - -

Amortisation on newly distinguished assets with 
definite lifetime - (275) (275) - -

Reversals of amortisations on goodwill 891 - 891 - -

Realisations of deferred tax - - - - 16

31/12/2017 reported under IFRS 4,929 13,026 17,955 0 (1,438)

31/12/2018 reported under K3 after adjustments 
recorded above 3,653 15,968 19,621 0 (1,500)

Adjustments to acquisition costs & deferred 
consideration (135) - (135) - -

Change in contingent consideration - - 0 - -
Amortisation on newly distinguished assets with 
definite lifetime - (927) (927) - -

Reversals of amortisations on goodwill 1,620 - 1,620 - -

Realisations of deferred tax - - 0 - 33

31/12/2018 reported under IFRS 5,138 15,042 20,180 0 (1,467)

Effects of IFRS 3 adjustments on profit & loss 
statement 2016 2017 2018 Total

Reversal of goodwill amortisation - 891 1,620 2,511

Amortisation of other intangible assets - (275) (927) (1,202)

Adjustments to contingent and deferred 
consideration under amortisation charge (700) (724) (448) (1,872)

Write-off of acquisition related advisory costs 
under Other operating expenses - (694) (135) (829)

Realisations of deferred tax - 16 33 49

Total impact on profit for the period (700) (786) 143 (1,342)

Effects of IFRS 3 adjustments on cash flow statement 2016 2017 2018 Total

Acquisition related advisory cost inclusion in 
operating cash flow - (694) (135) (829)

Acquisition related advisory cost exclusion from 
investing cash flow - 694 135 829

0 0 0 0



Note 4. Segment reporting 

Group operations are divided into operating segments on the basis of which parts of the operations the company’s highest 
executive decision-makers follow up, known as the management approach or senior management perspective. 
Enlabs business areas are divided in Gaming, Media and Solutions. 
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Group (KEUR) Q1 2019 Q1 2018 2018

Revenue

Gaming 8,263 6,091 26,696

Total sales 8,263 6,091 26,696

Internal sales 0 0 0

Media 450 706 2,641

Total sales 450 706 2,641

Internal sales 0 0 0

Solutions 288 335 1,275

Total sales 319 338 1,287

Internal sales -32 -3 -12

Group total 9,001 7,132 30,612

EBITDA

Gaming 2,732 1,579 7,283

Media -77 430 1,479

Solutions 136 136 505

Group total 2,791 2,145 9,266

EBIT

Gaming 2,383 1,154 5,652

Media -168 339 1,111

Solutions 102 99 354

Group total 2,317 1,593 7,116

Financial items -24 -58 -134

Group profit before tax 2,293 1,535 6,982



Note 5. IFRS 16 effects in the financial reports 

Amounts recognised in the income statement. 

The Income statement shows the following amounts related to leasing: 

Amounts recognised in the balance sheet: 
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Group (KEUR) Q1 2019 Q1 2018

Other income and expenses 103 -

Depreciation -103 -

Impact on profit for the period 0 0

Key ratios

Group (KEUR) Q1 2019 Q1 2018

EBITDA including IFRS 16 change impact 2,791 -

margin 31,0% -

EBITDA excluding IFRS 16 change impact 2,688 -

margin 29,9% -

Group (KEUR) 31/03/2019 31/03/2018 31/12/2018

Property, plant & equipment 1,595 - -

Total impact of assets 1,595 - -

Lease liability - long term 1,176 - -

Lease liability - short term 419 - -

Total impact on liabilities 1,595 - -



Revenue 
Gaming revenue: Bets less winnings, jackpot contribution, 
loyalty programme and bonuses. 

Media revenue: Media revenue consists of revenue generated in 
the form of commission on players/investors directed to 
operators as well as advertising fees charged to operators who 
want additional exposure on the group’s websites. 

Solutions revenue: Solutions revenues consists of delivery of 
sport results, rental income, and technical platform solutions. 
Revenue from Solutions segment is apportioned on an accruals 
basis over the entire term of the contract. 

Sustainable revenue 
Revenue from regulated markets where group companies hold 
gaming licenses and pay local gaming tax. 

Regulated markets  
Markets with online gaming legislation and which issue 
licenses to operators. 

Mobile revenue 
Revenue generated from telephones and tablets. 

Gross profit 
Revenues less direct variable costs that include partner 
commissions, gaming taxes and gaming license fees, license 
fees to gaming providers, software costs, processing fees for 
payments and unapproved payments. 

Gross margin  
Gross profit in relation to revenues. 

Cost of services sold  
Relates to partner commissions, gaming taxes and gaming 
license fees, license fees to gaming providers, software costs, 
processing fees for payments and unapproved payments. 

EBITDA 
Profit before net financial results, corporate tax, depreciation 
and impairments. 

EBITDA margin (%) 
EBITDA in relation to revenues. 

EBIT (operating profit) 
Profit before net financial items and corporate tax. 

EBIT margin (operating margin) 
EBIT in relation to revenues. 

Adjusted EBITDA 
EBITDA adjusted for non-recurring items. 

Adjusted EBITDA margin 
Adjusted EBITDA as percentage of total revenues. 

Adjusted operating margin  
Operating margin adjusted for non-recurring items. 

Adjusted operating profit/loss  
Operating profit/loss adjusted for non-recurring items. 

Net profit 
Profit/loss after deducting all expenses including interest and 
taxes. 

Profit margin  
Net profit in relation to revenues for the period. 

Gaming margin  
Gross profit from gaming activities divided by gaming sales. 

Deposits  
Includes all accumulated funds deposited by customers during 
any single reporting period. 

Player liabilities  
Outstanding amount of customer funds at the period-end, which 
is reported in the statement of financial position. 

Registered customer accounts  
The total number of registered customer accounts at all our 
brands. 

Active customers  
The total number of customers who have wagered at any of the 
group brands during the reporting period, including customers 
who have used only a bonus offering. 

New registrations  
Customers who have registered under any of the group's brands 
during the period. 

New, active deposit customers (NDC) - Gaming  
Customers who have made their first deposit to an account and 
wagered during the period. 

New, active deposit customers (NDC) - Media  
Customers who have made their first deposit to a partner 
through any of the Group’s assets. 

Reactivated customer 
Previously active customers who were not active during the 
previous reporting period who became active during the current 
period. 

Earnings per share (EPS) 
Profit for the period that is attributable to the owners of the 
parent divided by the total number of shares at the period-end. 

Equity per share 
Equity for the period that is attributable to the owners of the 
parent divided by the total number of shares at the period-end. 

Equity ratio  
Equity divided by total assets. 

Cash and cash equivalents  
Holdings in bank accounts and in digital wallets. 

Operating cash flow after investment  
Operating profit including changes to depreciation and 
impairments, operating capital and investment in other non-
current assets (net). 

Organic growth 
Growth that excludes acquisitions and currency effects. 

Number of employees  
Total number of employees during the last month of the 
reporting period. 

One-off items - non-recurring items  
Refers to items that are non-recurring, relating to unusual 
events or not linked to normal group operations. Therefore, 
reporting such items with other items in the income statement 
may make comparison to other periods difficult, which 
increases difficulty for outside observers to assess group 
profitability. 

Consultant 
Person who has worked on a project within the Group for three 
months or more with employee working conditions.  
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Terms and definitions
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